www.SudsysCarWash.com

HELPING HANDS FUNDRAISING APPLICATION

*** Fax to 615-413-5059, drop off at Sudsy's Car Wash or email to sudsy@sudsyscarwash.com ***

ORGANIZATION:

CONTACT: EMAIL:

ADDRESS:

CITY: STATE: ZIP CODE:
WORK PHONE: HOME PHONE:

CELL PHONE: FAX:

ORGANIZATION TAX ID#:

WHICH WASH WOULD YOU PREFER TO SELL (PLEASE CIRCLE ONE):

$6 SILVER Wash $9 GOLD Wash $12 PLATINUM Wash
HOW MANY VOUCHERS DO YOU NEED (200 MINIMUM):
SALES START DATE: SALES END DATE:

(Not to exceed 30-days)

Please attach a letter signed by an authorized officer of your organization, facility sponsor,
school principal, pastor, etc., on the organization’s lefterhead authorizing the organization’s
participation in Sudsy’s Helping Hands Fundraising Program.

CREDIT CARD GUARANTEE (please read terms below)
NAME (AS IT APPEARS ON CARD):
CARD TYPE (CIRCLE ONE): MasterCard Visa  American Express Discover
CARD NUMBER: EXPIRATION:

CARDHOLDER is fully authorized to act on behalf of the ORGANIZATION and fully understands and agrees with the terms
and conditions of Sudsy’s Helping Hands Fundraising Program. CARDHOLDER confirms receipt of the quantity and value
of car wash vouchers listed above and assumes all responsibility for lost, stolen, unaccounted, sold, unsold and
unreturned vouchers. CARDHOLDER agrees that ORGANIZATION wiill sell vouchers provided by SUDSY'S to end users at
face value only. CARDHOLDER agrees and authorizes SUDSY'S to charge the above credit card an amount equal to
sixty percent (60%) of the face value of each and every voucher not returned to SUDSY'S within 30-days following the
“Sales End Date"” regardless of whether ORGANIZATION sold the unreturned vouchers or not. CARDHOLDER will not be
charged for any unused vouchers returned within 30-days of the “Sales End Date”.

IN AGREEMENT, SIGNATURE OF CARD HOLDER:




SUDSY’S HELPING HANDS FUNDRAISING
RECOMMENDATIONS & TIPS

Prior to distributing vouchers within your organization, divide the vouchers into
stacks of 5 or 10 each and rubber band them together. This not only makes for
easier management, distribution and tracking within your organization, but it is
also a great sales tool!l In addition to selling vouchers one at a time, ask
constituents to “buy a five pack”. The more vouchers sold, the more mullah for
your organization!

Create an excel spreadsheet or some sort of form to manage and frack your
vouchers —remember, they are like cash and each of your members should
treat them as such. Make sure each member is aware that they are responsible
for all of their vouchers — sold, lost and otherwise unreturned vouchers will be
charged to the organization. A sample form is attached and can be
photocopied if you would like for your convenience.

Commonly asked questions:

Can we sell the vouchers for more than face value? No. Unfortunately it is
against our policy to sell vouchers for more than their face value. If you feel that
your organization is able to sell “higher ticket” items, consider getting the $12
PLATINUM Wash vouchers to sell.

If we sell a $6 SILVER or a $9 GOLD Wash, can the customer upgrade? Yes.
When a $6 SILVER or $? GOLD Wash voucher is scanned at our pay station, the
customer is asked if he would like to upgrade his wash and can do so at his own
expense.

If we sell all of our vouchers, can we get more? Aslong as there is time
remaining in your sales window, we can get you more vouchers.

Can our organization do this again? Yes you can, but you are limited to one
time per 12-month period.

Is this exclusive to our organization? No. There may be other organizations
selling the same time you are.



SUDSY’'S CAR WASH HELPING HANDS VOUCHER TRACKING

Name # of Tix Series # Initials




